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FASTWRECKS
Auto Parts
Saving auto legends, one part at a time

We help auto enthusiasts, restorers, and daily drivers 
worldwide fix their vehicles through our new and used 
online parts catalog.

fastwrecks.com
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01  THE HOUSE

A parts house built like
a gallery, not a warehouse
Unique pieces. Honest photos. Fitment written down. Most of it never comes back in stock.
Built on 16 years of proven market resilience.
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Who we are
Fastwrecks Auto Parts is an enduring, woman-owned e-commerce business in Northeast Ohio. Founded in 2011 to be a 
trusted source of automotive parts and information to a worldwide customer base. 

Woman owned
Small team. Two people, one part-time. Decisions stay 
close to the bench. Strategic agility with zero corporate 
friction.

operational resilience
Sixteen years sourcing returns, discontinued rarities, 
pristine NOS, and post-consumer parts. 400+ sales per 
quarter.

Ohio shop
Legal home, shipping, and return terms sit in Ohio. 
Inventory sourced locally to boost community economy. 

global reach
Live eBay store: ebay.com/str/sportscarsalvage. Website: 
fastwrecks.com. Serving an international network of 
restorers, enthusiasts, and independent repair shops.

FASTWRECKS  ·  EST. 2011  ·  NORTHEAST OHIO 04  /  14



Fastwrecks 02  /  THE PROBLEM

Online parts buying is still a gamble
The restorer, the repair shop, and the daily driver owner all ask the same four questions. Most listings answer none of them.

01

Will it fit?

Year, body, engine, and 
production-break notes 
missing or copied from a 
catalog, not the part in 
hand.

02

What condition?

Stock photos, cropped 
damage, or “used / as-isˮ 
with no honest close-ups.

03

When does it ship?

Marketplace sellers sitting 
on the listing for a week. 
Shops waiting on a car.

04

Who Backs it?

Ghost accounts, no return 
path, no local address, no 
face on the store.
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Five steps. No theater.
01 Source Customer returns, discontinued runs, NOS caches, and clean post-consumer parts. We 

hunt; we do not flood.

02 Inspect In-hand condition. Any flaws are written down before the camera comes out.

03 Photograph The part on the table. No lifestyle crop. What you see is what leaves the warehouse.

04 Catalog Fitment by year, make, model, and production break. Not a keyword dump. Personally 
verified

05 Ship Most orders leave within one business day. Many with free US shipping. Worldwide 
shipping. Returns available on most items.
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The rooms of the house
Art-gallery inventory: one of a kind, may never restock. From 1950s classics to current metal.

Corvette
C1 through C8

Mustang
Vintage · Fox · S650

DSM
Eclipse · Laser · Talon

Euro
Mercedes · Porsche · BMW

JDM
Toyota Supra and similar

NOS Detroit
GM · Ford · Mopar

Lights & glass
Lamps, regulators, mirrors

Chassis
Brakes, hubs, suspension
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The Numbers That Count
Business stats at a glance

2011
Year founded

~3,000
Live listings

$162K
Revenue in 2025

99.9%
Positive feedback

The Service Behind the Success

Over 31,000 parts sold 10+ new items listed daily 5 star ship time and cost ratings 100% message response rate

FASTWRECKS  ·  EST. 2011  ·  NORTHEAST OHIO 08  /  14



Fastwrecks 05  /  THE PROOF

the drivers behind the data
Analyzing unit economics, purchase volume, and customer acquisition efficiency

$6
Customer acquisition 

cost

$62

Average order value

400-900

Orders per quarter

6%

Customer repeat rate
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Who walks in
01 The restorer Building a C3, a Fox, a first-gen Eclipse. Hunting discontinued rarities. 

Seeking the correct piece, not a close-enough catalog cousin. 

02 The independent shop Small dealerships and auto service centers. Car is on the lift. Needs the 
part quickly, with fitment they can trust. 1 out of every 10 customers. 

03 The daily driver Consumers needing to repair their everyday vehicles economically. 

04 The overseas buyer Same photos, same description, shipped. 13% of our customer base. 
Often excluded by other small US parts sellers.
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How the shop is run
01

Quality you can trust
Multi-point inspections before listing 
and shipment. What you see is what 
you get.

02

efficient logistics
Customer questions handled ASAP. 
Shipments processed 6 days a week. 
Multiple carrier and service options.

03

Fair prices
Priced for repeat customers, not a 
one-time squeeze. Coupons sent via 
email marketing.

04

Easy returns
Free returns available on most new 
items. Buyer paid returns on used / as 
is items. 

05

Sustainable by trade
Returns, NOS, and used parts kept in 
service instead of scrap. Most 
packaging supplies also recycled.

06

We do it God’s Way
Honesty. Empathy. Helping as 
needed. Supporting local community.
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Past, Present, and Future
How funding, partnerships, and knowledge will accentuate business momentum. 

early days
Founded while at a career crossroads. Started by 
dismantling sports cars and selling parts online. 
Pivoted to sourcing new and used parts lots in 2020.

Gaining Traction
2022 - eBay Up and Running grant winner
2023  First $100K yearly revenue earnings
2026  Botox Confidence Collective cohort member

Future Vision
Becoming a trusted source of parts and information in 
the automotive world.
Leveraging business resources to benefit local 
community.

Why Now
Desire to upskill after completing business accelerator.
Automation and networking needed to level up.
Funding as a catalyst for efficient scaling.

FASTWRECKS  ·  EST. 2011  ·  NORTHEAST OHIO 12 /  14



Fastwrecks 08  /  THE ASK

Earning Recognition That Matters
Leveraging a 16 year enterprise to build a highly visible and trusted brand

foundations for tomorrow
Established operational reliability and optimized 
practices

Firm framework for obtaining brand visibility and 
partnerships

Active implementation of newly acquired skills and 
strategies

Planned launch of direct order e-commerce presence 
to augment customer retention rate

forward facing rebrand
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Fastwrecks
Auto Parts

Saving auto legends, one part at a time.

ebay.com/str/sportscarsalvage
instagram.com/fastwrecks  ·   fastwrecks.com

We do it God’s Way.


